Small business, big debts

How lending helped a franchise owner preserve profitability

N

THE CHALLENGE

A restaurant franchise owner was rapidly opening new locations - utilizing
numerous merchant cash advance (MCA) loans to quickly finance the
business growth. With interest rates between 25% and 40%, the franchise
owner soon saw that debt service on these MCA loans consumed the
majority of his profits. When he tried to refinance through a local bank, the
terms required a full pledge of all his business assets.

THE SOLUTION

When the franchise owner approached his Raymond James advisor for help,
the advisor called the Specialized Lending Solutions team. Through our SBA
lending partnership, we succeeded in structuring a loan that was secured
by only a fraction of the business real estate assets, leaving unencumbered
assets available to support the financing for future franchise acquisitions.

THE OUTCOME

The client received a $1.6 million loan with a 10-year term, no balloon
payments, no restrictive covenants and no prepayment penalties, with all
closing costs included. By leveraging Specialized Lending Solutions, the advisor
enabled their client to save over $200,000 per month by refinancing 14 high-
interest loans.

This case study is for illustrative purposes only. Individual cases will vary. Any information is not a complete
summary or statement of all available data necessary for making an investment decision and does not constitute
a recommendation. Prior to making any investment decision, you should consult with your financial advisor
about your individual situation.




Specialized capa bilities The Specialized Lending Solutions team at Raymond James provides strategies to address a range of complex and diverse

. financing needs. Whenever you have a customized lending situation, put the Specialized Lending Solutions team to work for
for yOUf lendlng needS you - and use this capability to access the financing you seek to fund your personal or corporate goals.
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Talk to your advisor. They can help initiate and facilitate the process for securing the financing you seek.
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